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YES &

€ You REALLY CAN
Honest, Reputable Full Service
REALTOR actually work for you
and still SAVE A LOT OF MONEY
on the Real Estate Commission
without Reducing The Services!
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We are the only company in the entire State of Indiana
that offers you the choice of our four sales and marketing

programs. And, we offer property leasing and
management too.

Why spend 6-7% on your Real Estate Commission

when you can obtain the very best in Real Estate

Marketing and Sales Services with our LOWER COST
Real Estate Marketing and Sales Programs.

You really can GET MORE¢ and ¢
SAVE A LOT of MONEY TOO!
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First and Foremost, We Are:

é A r e pRULLASERWCE Residential
Real Estate Marketing Company founded in
1988.

é Our Princiopal Broker h
Experience in the field of Residential Real

Estate Marketing since 1973 and that

Includes 14 Years Experience with two major

real estate companies serving the

Indianapolis, North and Central Indiana

Markets
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We provide the following services:
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Real Estate Marketing and Sales

Internet Web Site Advertising i 52+ Sites
Exclusive Buyer Agent Services

Real Estate Selected-Fee Consulting
National Market Exposure

National Referral and Relocation Services
Residential Property Management
Residential Fee Market Valuation
Mortgage Loan Origination Services
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Services & Propsity Managment

There are 4 Steps to Selling Your Home

Step #1: Selecting the right Real Estate Company

U Not too Large and Cumbersome to be of service as You really
dondét want to be ALost I n Th

U Not Engulfed by High Overhead Costs, Franchise Fees and the
resul ting ASuper marketo Sal e:

U Innovative with new ldeas and Marketing Techniques and
capable of operating with a very High Level of Service tuned
to todayos needs i n our LOCA

U Performance equal to or better than any other Real Estate
Company in the marketplace at less cost to you.

U Experience Levels and the REPUTATION that it takes to match
Promises with Results.
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Step #2: Selecting the Right Sales Associate

UNot ANAToo Busyo or fAiTeam Oriente
personalyas you really dondot want

U Provides a High Level of service to meet your needs in our
LOCAL mar ket, and not for the
need to cover a high desk rental and/or office operating cost.

U Individual Training and Experience levels and the knowledge and
skills that it takes to actually match the promises with results.

U Strong, available company management support to make very
sure that you, as the Seller, receive all the servicing and
follow through that you are paying for and really do deserve.
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Step #3: Determining Your Listing Price

WE WILL ASSIST YOU IN DETERMINING YOUR PRICE by
providing a professional Comparative Market Analysis including
factors pertaining to the Location, Market Exposure and Value
Trends as well as anticipated Supply and Demand.

We will discuss both the positive and the negative marketing
features of your property.

We will discuss the available financing options as well as their
legalities and their respective financial costs to you.

We absolutely will not prepare our market analysis and
then adjust the Numbers upward by 10% across the
board following the practices of many of our competitors.
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Step #3: Determining Your Listing Price

We also will not attempt to outbid a competitor on the Listing
Price of your home just to get the listing of your home.

We will present an estimate of anticipated expenses of sale to be
Incurred in the sales of your house including the:

Estimated Commission Expense

Title Insurance and Deed and Affidavit

Estimated Property Tax Liability T Prorated Taxes
Estimated Buyer Closing Costs and Discount Points
Required Mortgage Company Fee Requirements

We wi | | present a statement -of
ceeds from the closing with each and every offer and counter offer.
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Competitive Pricing vs. Overpricing
Pricing your home realistically will bring you a timely sale, at the Highest
most probable price and with the least amount of inconvenience to you.

A realistically priced house offers the best opportunity for you to sell
quickly and obtain the very best price from the very beginning.

Overpricing always costs the Seller in terms of money, lost time, dis-
appointment and missed opportunities. If the price is too high relative to
the competition, buyers may not even look at an otherwise attractive house.

Qualified buyers and their agents will look in an area and wait for the right
house at the right price to come on the market. If reasonably priced, your
house really could sell rather quickly.

Overpriced houses usually go stale after a few weeks as word gets out
about the pricing. And, when the price is reduced at a later date, the
house is then quite often overlooked because it is stale on the market.
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Competitive Pricing vs. Overpricing

Realtors look for competitively prices houses and then seek to find buyers
for those houses. Realtors look for motivated buyers and then seek to find
competitively priced houses. Realtors do not like to waste their time
presenting obviously overpriced houses to their buyers.

A sale for substantially more than what the competitively priced houses
have been selling for often results in the inability to secure an appraisal
and loan commitment to support the selling price. The house goes back
on the market. The buyer finds another agent.

Competitively priced houses do encourage reasonable offers and result
In pleasant negotiations and a smooth closing.

Hi-Balling or Listing Price Bidding often occurs by inexperienced or
unknowledgeable Agents and by Agents who hope they will get the listing
If they suggest the Highest Listing Price to the Seller. YOU WILL LOSE!
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Step #4:. Marketing Your Property

through our Buyer Sources

Advertising: The Internet: KenFisherRealtors.com, MIBOR.com
Realtor.com, IndyBuyOwner.com, Zillow.com,

Trulia.com, MSN.com, AOL.com, HomeFinder.com,
+ up to 43 Additional Web Sites

Indianapolis Star Specific Home Web Sites - Home and Broker Flyers
Saturday and Sunday Open House Activities

OQur 5 Broker AssociatesoO Existing
Contacts generated by BLC/MLS Member Sales Associates

Distinctive and well-maintained Yard Signs - QR Codes

Relocation Companies and Referral Networks

Referrals to Sales Associates from friends and relatives,

business associates, past customers, etc.
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The MIBOR BLC/MLS System

The Exclusive Metropolitan Indianapolis Board of Realtors (BLC/MLS)
Mul ti ple Listing Service is a ORe

Your property is listed accurately into our system promptly after you
approve the Listing Agreement.

We verify that all of the information is correct, submit a copy for your
review and make it available to all 7,200+ BLC/MLS Member Agents.

Changes in Terms and Price Adjustments are entered and made
available very quickly upon your authorization.

Up to 34 digital photos are taken of your property. Photos are then
submitted to the MIBOR MLS (48), Realtor.com (34) and up to 50
additional websites including HomeFinder.com with exposure to 134
newspaper classifieds nationwide.
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Your Professional Marketing Manager

We control all of the Showings on your Property following your specific
directions for setting those showing appointments.

We record all showing requests as to:

€ The Agent and Company Name
- OR --

€ The potenti al Buyer Name an

We follow up on all showings within 48 hours seeking both Positive and
Negative responses. We report all Negative responses to you promptly.

We appreciate having a key for your Property to assist us in arranging

Agent showings ¢é a lallypanteoliedlockbbxwon p |
your home to facilitate those showings.

We must apologize in advance for Agents from other Companies who
may show your Property to people who are not qualified and for the
Inconsiderate Agent who fails to meet their appointment schedule.
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Our HMS Home Warranty Program

OUR PREFERRED WARRANTY may be purchased as of the date of
your Listing Contract or may be purchased as of the Closing Date.
Payment is due at the closing of the sale.

Our PREFERRED WARRANTY program provides protection against
breakdowns or mechanical failures of the water heater, the plumbing,
the electrical and appliances for the Seller starting 7 days after the
Listing Contract date through the Closing. It then adds the Heating
and Air Conditioning System and provides coverage for the Buyer
for one full year from the closing date. See the actual contract.

Our PREFERRED WARRANTY program has a cost of $489.00

There is a $100 Deductible per Occurrence. Contractors and repair
people are local. Service is arranged through a 7/24 800 number.
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WE OFFER YOU
OUR UNIQUE AND EXCLUSIVE
HOME SELLING SERVICE PLANS

Select your lower cost, higher value marketing plan

And UPGRADE if you wish at a later time &
é Without any additional charge for the upgrade.

No 7% in your Plans?
No 7% in our Plans either!
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PLAN AT FULL SERVICE MLS/INTERNET

Our Commission Schedule

Listings under $100,000 5.95% (3.25% co-broker fee)
Listings under $175,000 5.75% (3.00% co-broker fee)
Listings under $450,000 5.50% (3.00% co-broker fee)
Listings over $450,000 5.25% (3.00% co-broker fee)
Listings over $600,000 5.00% (2.75% co-broker fee)

Plus Cash Rebates up to 1.0% for Next Home
Purchased through Ken Fisher Realtors

*We automatically reduce the co-broker fee to 2.50% on all in house sales where we
act a Limited Agent..
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PLAN B 1T Full MLS/Internet Marketing Plan +
FSBO Full Servicing Plan - Menu of Services

Our Commission Schedule

Listings under $100,000 5.75% (3.25% co-broker fee)
Listings under $175,000 5.50% (3.00% co-broker fee)
Listings under $275,000 5.25% (3.00% co-broker fee)
Listings under $375,000 5.00% (3.00% co-broker fee)
Listings over $375,000 4.75% (2.75% co-broker fee)
Listings over $575,000 4.50% (2.75% co-broker fee)

Plus Cash Rebates of up to 1.0% of Next Home
Purchased through Ken Fisher Realtors

*We automatically reduce the co-broker fee to 2.25% on all Limited Agency sales
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Full MLS/Internet Marketing Plan
+ FSBO Full Servicing Plan

C Requires a six (6) month contract.

C Advance, non-refundable fee of $295.00.

C Requires the Selling Agent Commission due at closing
based upon Seller authorization of 2.75% to 3.25% Buyer
Brokerage Co-Op Commission.

C This Buyer Brokerage fee will be reduced to 2.25%
when sold by the Agents of KRF&A or 2.0% by Seller.

C Includes signage, flyers, HMS National Referral
Network Marketing, and multiple web site advertising.
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What We Will Do For You

¢ We will provide a detailed comparative market analysis.
¢ We will provide a yard sign with appropriate inserts.

¢ We will provide up to 50 Flyers for the Property.

¢ We will provide the HMS National Referral Network
Marketing Exposure.

¢ We will offer the HMS Home Warranty Program to the
Seller to assist us with marketing the Property and to
reduce potential Seller liability after the closing of the sale.
We will offer the Warranty to the Buyer if the Seller does
not provide the Program.

¢ We will advertise the Property accurately in the MIBOR
BLC/MLS System and the multiple Web Sites.
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Full MLS/Internet Marketing Plan
+ FSBO Full Servicing Plan

C Includes exposure on the Internet Web Sites:
KenFisherRealtors.com, MIBOR.com, MSN.com,
Realtor.com, IndyBuyOwner.com, IndyStar.com,
AOL.com, WSJ.com, Zillow.com, Trulia.com
Including up to 52+ Web Sites and transaction
processing.

C The Seller will show the property to persons who
contact the Seller or Ken R Fisher & Associates, Inc.
Other agents will show the property by appointment
through Ken R Fisher & Associates, Inc. to their own
customers and clients.
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PLAN C1 For Sale By Owner - Menu of Services

Our Commission Schedule

If Selling Price is less than $100,0001 Basic and BLC/MLS
Commission = 1.95% of Selling Price

If Selling Price is less than $275,0001 Basic and BLC/MLS
Commission = 1.75% of Selling Price

If Selling Price is less than $500,000 7 BLC/MLS Only
Commission = 1.50% of Selling Price

If Selling Price is more than $500,000 7 BLC/MLS Only
Commission = 1.25% of Selling Price
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FSBO Marketing Plans

C Requires a six (6) month contract.

C Advance, non-refundable fee of $295.00 - Basic

C Advance, non-refundable fee of $495.00 T BLC/MLS

C Includes exposure on IndyBuyOwner.com with the

Upgrade to include KenFisherRealtors.com,

MIBOR.com, Realtor.com and yard signs.

C Includes property flyer templates and the above web
site advertising.

C Includes purchase agreement preparation and follow
through with the buyer through the sale closing.

C Includes transaction processing.
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What We Will Do For You

¢ We will place the Property on up to 52 Internet Web
Sites including KenFisherRealtors.com, MIBOR.com,
Realtor.com, IndyBuyOwner.com, IndyStar.com,
AOL.com, MSN.com, HomeFinder.com, Zillow.com,
Trulia.com and more e

¢ We will provide the necessary forms, instructions and
Information to basically assist the Seller in showing the
home subject to the Listing Contract Addendum.

¢ We will show the Property to Prospective Purchasers
subject to the Listing Contract Addendum.
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What We Will Do For You

¢ We will hold an Open House upon request subject to
the Listing Contract Addendum.

¢ We will provide a list of Prospective Buyer inquiries in
exchange for a similar list from the Seller subject to the
Listing Contract Addendum.

¢ We will include Agent Servicing and Broker-to-Broker
Network Marketing and showing feedback services when
the BLC/MLS Service is authorized by the Seller.

¢ We will follow up with Prospects and Buyer Agents.

¢ We will show interested Prospects competing
properties to prove the value of your property.
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What We Will Do For You

¢ We will offer to arrange for a Prospective Purchaser
mortgage pre-approval.

¢ We will write the Offer to Purchase and subsequent
Counter Offers and documents for our Prospective
Purchasers. We will assist the seller in negotiating the
Offer to Purchase.

¢ The property may be shown by real estates agents and
brokers by appointment and/or lockbox with Seller
approval. Agents will be anticipating the published 2.75%
to 3.25% Buyer Brokerage Co-Op Commission as
selected by the Seller.
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What We Will Do For You

¢ We will process the transaction upon acceptance of the
Offer as a Full Service transaction through the closing of
the sale.

¢ We will assist the Buyer at no additional charge in
securing mortgage financing. We will follow through by
monitoring the progress of the mortgage company and all
other processing right on through the closing.

¢ We will monitor the title insurance, the inspections and
re-inspections, surveys, mortgage payoffs, and all other
Information needed for a prompt and orderly transaction
closing.

¢ We will accompany the Seller to the closing of the sale.
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The Referral Club

You become a Member of our Exclusive Referral Club
just by listing your home For Sale with our Company.

When You complete the purchase of an existing or new
construction home RbBRUSupto u
1.0% of the Purchase Price Back to you.

And when someone that you have referred to us sells a
home or completes the purchase of an existing or new
construction home through u

We will Further REDUCE the Listing Commission Fee
on the Sale of your present

... ADDITIONAL 10%
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Facts For Your Consideration

AWe are a Full Service BLC/MLS Real Estate Brokerage and all
of our Broker Associates are licensed real estate agents and
Real t ors. We do not operate as
unlicensed assistants or secretaries to market or show our listings
as this practice is illegal.

AWe are the only Real Estate Brokerage in the State of Indiana
offering a Marketing Program with our Four Listing Plans.

AWe are north suburban representatives for the 30,000 + member
national company, Homeowners Marketing Referral Network, and
participate in the HMS Homeowner Warranty Program.

AWe specialize our marketing expertise to the areas of Indianapolis
North, East and West, Beech Grove, Greenwood, Speedway and
Castleton-Geist, Fishers, Noblesville, Carmel, Zionsville, Avon and
Brownsburg.
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More Facts For Your Consideration

AOurAverage Number of Days on the Market is 64 - compared to

the true 6unpubli shedd BLC/ MLS Av

AOur Average Listing to Sale Price Ratio is 96.7% - compared to the

BLC/MLS List to Sale Price Ratio Average of 93.2%. It appears that

the typical BLC/MLS listing price is reduced by approximately 10%

prior to Sale. Needless to say, we do not bid up a listing price over

the Market indicated listing price just to get the listing.

A We are a smaller, hardworking, one-on-one personal service
company with large company capabilities. We are honest and up
front I n everything we do. We d
harder.

A Our Performance proves it!
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In Summary, Our Comprehensive Marketing Plan

APRICING ASSISTANCE i As Member of the Metropolitan Indianapolis
Board of Realtors and the Multiple Listing Service, we have BLC/MLS
Computer System access to all the Active, Pending and Sold information
needed to assist you in setting a realistic marketing price for your House,
thus eliminating the need for guesswork.

A BLC/MLS COMPUTER SERVICES i Current and verified correct
information on your home is available to all Realtor members 24/7.

A NEWSPAPER ADVERTISINGi We use the Indianapol
HomeFinder.com for effective newspaper website coverage.

A INTERNET WORLD WIDE WEB i We advertise your BLC/MLS listed
home in the Internet providing world wide access to your listing.

A YARD SIGNS - Our signs are distinctive, easily recognized and read.

A QR CODES allow direct Smart Phone access to your listing from our web
site. They are displayed on our Flyers.

A OPEN HOUSES i We will provide the necessary information to assist you
in presenting quality Open Houses at your own personal convenience.



Our Comprehensive Marketing Plan Continues

ADETAILED FACT SHEETS i We prepare detailed Fact Sheets to assist in
the marketing of your home.

ATELEPHONE ANSWERING SERVICES i In addition to our regular office
phone coverage, we use a 7 day 24 hour voice mail and texting service.

A DIRECT MAIL SOLITICATION i Our exclusive Direct Mail program is
designed to encourage potential buyers and sellers to call us for detailed
information on our marketing programs and our homes for sale.

A WARRANTY PROGRAM i We offer the uniqgue HMS Home Warranty Plan
that protects both the Seller and Buyer from shortly after the effective date of
the listing contract through one year after the closing of the sale to reduce the
fears of problems with heating and cooling system, plumbing, electrical, and
appliances as wel |l as your potenti al
by the Indiana Association of Realtors.

A CONSULTING SERVICES i We provide professional step by step
information and advice throughout the home selling process.



